[Ipunoxenue

k npukazy HUY BIID —
Hwxnuit HoBropon

or _16.12.2024

Ne 8.1.6.3-15/161224-7

Cnncok TeM, pyKOBOAUTE/IeH U COPYKOBOAUTE Il BHIMYCKHBIX KBATU(PUKANUOHHBIX PadoT CTYAeHTOB 4 Kypca 00pa3oBaTe/ibHOM
NnporpaMMbl 0aKkajaBpuaTa «YnpasjeHue OM3HecoM», HanmpaBJeHusi MoAroToBku 38.03.02 MeHeakMeHT

Ne Tema paGoTsl Ha Tema pa6oTsl Ha PyxoBoauTesb padoTnl
®.U.0. cryneHra . PykoBoauTesnb padorTsl
n/n PYCCKOM fI3bIKE AHIVIMHCKOM fI3BIKE (COpyKOBOAUTEJIb)
1 2 3 4 5 6
1. | AnmaroBa [efimudukarys Ou3Hec- Gamification of Business | Yumunenok KOs FOpeerHa, [Tpuasnos HUrops
Kamunna MIPOIIECCOB Processes JI.COLIMOJI.H., podheccop BacuibeBuy, crapmii
Kadeapel o0Iero u npenoaBarelnb kadeapa
CTPATETUYECKOTO MEHEDKMEHTa | OOIIEro M CTPaTernIecKoro
MEHEDKMEHTa
2. | AHBapoB Hanpasnenus Directions for I'amonoBa Onbera CepreeBHa,
bekzomkon ONTUMU3AIMH OH3HEC- Optimising Business K.3.H., JIOLIEHT KadeIpbl 001Iero
VKTaMXOH yIJId | TIPOIIECCOB B OTEILHOM Processes in the Hotel U CTPaTErHYECKOro
OusHece Business MEHE/DKMEHTA
3. | AHTponoBa AHanu3 ¥ oNTUMHU3aLUA Analysis and I'anmonosa Omnera CepreeBHa,
Amnacracus OM3HEeC-TPOIIeCCOB Ha Optimisation of Business | k.3.H., gomeHT Kadeapsl 00IIero
Kupunnosna npumepe AO "TIPOMUC" | Processes on the U CTPATETNYECKOro
Example of PROMIS MEHEIHKMEHTA
JSC
4. | ApupiOarreBa [TnarupoBanme Promotion Program for a | AprembeBa Mapuna
Anekcanzpa nporpammsl ipoasmxkenust | New Product BukropoBHa, K.3.H., TOLEHT
CepreeBHa HOBOTO ITPOJTYKTa Kadenppl MapKeTHHTa
5. | AcadneB WMHBeCcTULIMOHHBIE Investment Products HazapoB Muxaun ['ennanseBny, | Cunopos JMutpuii
Apcenuit IPOJIYKTHI HA OCHOBE Based on Heritage Sites | x.3.H., JoueHT Kadeapbl BukropoBud, crapmmit
JAMUTpHEBUY 00BEKTOB HaceIus BEHUYPHOT'O MEHEJKMEHTA npernoiaBaTenb Kapeapsl

BCHYYPHOI'o MCHCIPKMCHTA



6. bananauna Onbra | AcceccMEHT-LUEHTp ISt Assessment - Center for Hcaesa Oxcana MuxaiinoBHa,
AHjpeeBHa OLICHKHU yIipaBiieHUeckux | Assessing the K.ILH., IOIICHT Kadeapsl
KOMITCTEHITHIA Management OpTraHU3aIMOHHON TICUXOJIOTHH
YIIPABIISIFOIIX Competencies of
pecropaHamMu Xadamypu Khachapuri Mariko
Mapuko Restaurant Managers
7. | bormanumkoBa PazpaboTka u Developing and HazapoB Muxaun ['ennanseBuu, | Kapinos Anekcei
Kcenus ontuMu3anus kaptel iyt | Optimizing a Customer | x.3.H., IoueHT Kadeapbl BagumoBuy, mpuriameHHbIi
kiuenTa (CIM) s Journey Map (CJM) to BEHUYPHOI'O MEHEJKMEHTA npernoiaBareiib Kaheapol
TIOBBIIIICHUS Improve the BEHUYYPHOTO MEHEJKMEHTA
3¢ (HEeKTUBHOCTH Effectiveness of
B3aUMOJICUCTBUS C Customer Interactions
OTpeOUTEIIMU
8. | boxarkoB CoBepleHCTBOBAHUE Improvement of l'anonosa Omnbra CepreeBHa,
Anekcanap CUCTEM MOTHUBALIUHA Personnel Motivation K.3.H., IOIEHT Kadeaphl o01ero
JMuTpueBIY niepcoHaja B pectopaHHom | Systems in the Y CTPATErHYECKOro
ousHece Restaurant Business MeEHEKMEHTA
9. | Bopucora PaspaboTka crparerun Designing a Product HazapoB Muxawnn I'ennanseBud, | [IpuBanos Urops
Bapsapa pa3BUTHSA IPOAYKTA Development Strategy K.3.H., IOLIEHT KadeIpbl BacuibeBuy, crapimit
BukropoBHa Telegram-kanana for the Telegram-channel | BenuypHOTrO MEHEKMEHTA npernoaBaTens Kadeapsl
HOApa3/IeIeHus of the Yandex Crowd OOILIETO U CTPATETUUECKOTO
ucclieoBaTeNeH Internal Researching MEHEKMEHTa
BHYTPEHHETO CepBHCa Division
"Sunexc Kpayn"
10. | boponkuna Pa3pabotka cTpaTeruu Development of a AptrommHa Exarepuna
Caetnana HPOIBHXKEHHS JIMNIHOTO Strategy for Promoting a | BanepbeBHa, K.3.H., IOIEHT
JimutpueBHa OpeH/1a My3bIKAIbHOTO Personal Brand of a Kadeapel MapKeTHHTa
apTHCTa ¢ Musical Artist Using
UCIIOJIb30BaHUEM Digital Marketing Tools
uHCTpyMeHTOB digital-
MapKeTHHTa
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11. | BocoB Poman [MpoxykroBas ananuTuka B | Product Analytics in HazapoB Muxawun ['ennaawseBuu, | [IpuBanos Uropp
AHnpeeBuy pa3BUTUU IIPOLYKTOB Product Development K.3.H., IOIICHT Kageapsl BacwibeBud, crapmmit
BEHYYPHOT'O MEHEIKMEHTA npenoaaBaTeib Kadeapbl
00IIEero U CTPATErHIeCKOro
MEHE/DKMEHTA
12. | BpesrynoB Pa3paboTka cuctembl Development of the HazapoB Muxaun 'eHHagpeBuy,
Kupwnn MIPOJTYKTOBBIX METPUK System of Product K.3.H., IOIEHT Kadeapbl
AnekcanapoBuy Metrics BEHUYYPHOTO MEHEJKMEHTA
13. | bycneesa Kcenust | Ynpasienue puckamu Risk Management in an | Cuporkuna Hanexaa
AunexcanpoBHa | opranu3anuu B ycioBusix | Unstable External I'ennanbeBHa, K.3.H., JOIECHT
HecTaOMIIbHON BHEIIHEH Environment Kagenpbl TOCYAapCTBEHHOTO U
cpempl MYHUIUIIAJIBHOTO YIPABICHUS
14. | Bepuunckas Pa3pabotka Developing a Brand AprtembeBa MapuHa
Mapust KOMMYHHKAITHOHHOM Communication Strategy | BukropoBHa, K.3.H., TOLIEHT
JMuTpueBHa crpareruu OpeHaa st to Achieve the KageIpbl MapKETHHTa
JOCTHOKEHUS OM3HeC- Company's Business
Leyieil KOMIIaHUN Goals
15. | Bubyp Aunrenuna | [IpomykroBas ananutuka | Product Analytics and Anekcanaposckuii Cepreit
BnanumuposHa U FOHUT-?KOHOMMKA Unit Economics Bnanumuposud, K.3.H., TOLUEHT
Kadenppl MapKeTHHTa
16. | Bonkosa Bapsapa | Mu(daroeHC-MapKeTHHT B Influencer Marketing in | Apriommna Exarepuna
AHpnpeeBHa ObroTH-Cepe the Beauty Industry BanepseBHa, K.3.H., JOLEHT
Kadenppl MapKeTHHTa
17. | T'onoBa Anenuna | Pa3paboTka ctparerun The Development of a ymkna Muxann bespykosa Haranus
AnekceeBHa MPOJIBIKEHMS OpeHIa Ha Brand Promotion AnekcaHapoBuy, 1.3.H., ATnekceeBHa, MPUTJIAIIICHHBIN
IpUMeEpE IIBETOYHOTO Strategy for a Flower npogeccop kadeapsl npernoiaBaTens Kapeapsl
Ou3Heca Business MapKETHHTa MapKETHHTa
18. | I'yceBa Haranps | Pazpaborka u amantamus | The Development and HazapoB Muxaun I'ennanseBny, | Kapios Anekceit

IOpbeBHa

METOA0B KOJIMYECTBEHHBIX
uccienoBanvii B B2B
CEKTOpE Ha IpuMepe
skocuctemMbl Coepa

Adaptation of
Quantitative Research
Methods in the B2B

K.3.H., TOLIEHT Kadeapbl
BEHUYPHOT'O MEHEPKMEHTA

BaguMoBuy, npuriameHHbId
npenojaBaTens Kadeapsl
BEHYYPHOI'O MEHEKMEHTA
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Sector on Example of
Sber Ecosystem

19. | 3apmacroBa Cosnanue 3 hekTHBHOM Creating an Effective Mkptbrusa ['epacum AMUPOBUY,
Huruna OpraHU3alUOHHOM Organizational Culture in | a.m.H., npodeccop kadeapst
YwmpumaunoBHa | KynbTypsl B [T-kommanuu | an IT Company OpraHU3alMOHHON MICHXO0JIOTUH

20. | UkoHHMKOBA HccnenoBanue Research on the Use of Anexkcanaposckuii Cepreit
AHHaA ucnonb3oBanus yaT-6oros | Chatbots in the Business | BanaguMupoBud, K.3.H., JOLEHT
Brnagumuposna B OM3HEc-Tpoleccax Processes of Companies | kadeapbl MapKeTHHTa

KOMIIAHUM

21. | KazakoBa CoBepIIIeHCTBOBAaHUE Improving the Cadponosa Kcenus OnerosHa,
Mapuna CTpaTeTuH Pa3BUTHUS Organization's K.3.H., IOIIEHT Kadeaphl 001ero
AJIeKcaHIpOBHA OpraHu3aluu Development Strategy U CTPATETNYECKOTO

MEHEDKMEHTA

22. | Kanu Jlasina Crparerus BbIBOJA Ha Strategy for the Launch | ByrpromoBa Hanexna

peiHok Kaszaxcrana of Educational Products | HukonaeBHa, K.3.H., JOLEHT
00pa3oBaTeIIbHBIX in the IT Sector of KageIpbl BEHUYPHOTO
npoxayktoB B cpepe UT Neimark on the MEHE/DKMEHTA

Heiimapka Kazakhstan Market

23. | Kanucesa Onrumuzanus npojgax Ha | Sales Optimisation on I'amonosa Omnsra CepreeBHa,
Enusasera MapKeTIlIencax Ha Marketplaces on the K.3.H., JOLUEHT Kadeapbl 0011Iero
AnypeeBHa puMepe TPYIIIBI Example of Mobi Group | u cTparerudeckoro

Komnauuii Mobi of Companies MEHEDKMEHTA

24. | KapazanoB Oner | OtHourenue poccuiickux | Attitudes of Russian AunexcanapoBckuii Cepreit

AptémoBHY nosb30Batesel k peceiiny | Users Towards Resale Biagumuposuy, K.3.H., JOLIEHT
Kadenppl MapKeTHHTa

25. | KapaceBa Anuna | Pa3paboTka crpareruu Strategy Development of | HazapoB Muxaun ['enHanbeBuy,

['enHabeBHA pa3BUTHS ceTH KOeeH the Surf Coffee Coffee K.3.H., JIOICHT Kadeapsl
Surf Coffee Shop Chain BEHYYPHOT'O MEHEDKMEHTA

26. | KarkoBa CoBepIIeHCTBOBaHUE Product Concept HazapoB Muxawnn ['eHHapeBHY,
Exartepuna NpoayKTOBOM KoHuenimu | Improvement of K.3.H., IOICHT Kadeapsl
JImutprieBHA CEPBHICOB T'€OAHATUTHKHI Geoanalytics Services for | BenuypHOro MeHeKMEHTA

it B2B cermenra Ha
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OCHOBE OOpaTHOM CBSI3U

B2B Segment Based on

HOJIb30BaTeNeH User Feedback
27. | KilementbeBa Briustaue The Influence of AptembeBa MapuHa
Anens OneroBHa | MOTpeOUTENBCKUX Consumer Preferences on | BukropoBHa, K.3.H., TOLEHT
npeanoyTeHuil Ha 6usnec- | the Business Strategy of | kadenpsl MapkeTHHra
CTPATEruio CETH the Vkusvill Chain of
Mara3uHoB "BxycBun" Stores
28. | KoznoB Muxawmn | [lonms3oBarenbckue The Development of Hazapos Muxawn ['eananseBud, | Kosnosa puna
AHJIpeeBUY cuenapu 1 MVP vosoro | User Flow and MVP of a | k.3.H., 1omenT kadeaps CranucnaBoBHa, CTapIIUi
IIPOJIYKTa New Product BEHUYPHOI'O MEHEJKMEHTA npenoaBareib Kadeapol
BEHYYPHOTO MCHEDKMEHTA
29. | Konoguaa Mapwus | Pa3zpaboTka crparerun Developing a Product HazapoB Muxawnn ['ennanseBud, | Kosnosa Mpuna
AnnpeeBHa Pa3BHUTHS MPOAYKTA Development Strategy K.3.H., IOLIEHT KadeIpbl CraHKCIaBOBHA, CTAPIIHHA
BEHYYPHOTO MCHEIKMEHTA npenoiaBaTeib Kadeapbl
BEHYYPHOTO MCHEKMEHTA
30. | Komaposa Biana | [Ipodopuenranus Career Guidance for CasunoBa Cetiiana FOpbeBHa,
JIMuTpreBHa B3POCIIBIX B YCIOBUSX Adults in a Changing K.I.H., IOIIEHT Kadeapsl
MEHSIFOIIIETOCs PBIHKA Labor Market OpTaHU3aIMOHHON TICHXOJIOTHU
Tpyna
31. | Konnosa Wurerpanus Integrating Artificial Anexcanaposckuii Cepreit
Enuzasera HUCKYCCTBEHHOTO Intelligence into Mobile | BragumupoBud, K.3.H., TOIEHT
BnagumuposHa WHTeIUIeKTa B MoOmIbHBIH | Marketing: New Ka(eapsl MapKETUHTa
MapKETHHT: HOBBIC Approaches and
HOJIXOJIBI ¥ cTpateruu it | Strategies to Increase the
TIOBBIIIICHUS Effectiveness of
3¢ (HeKTUBHOCTH Advertising Campaigns
PEKJIAMHBIX KaMITaHHH
32. | KpusoB Jlanuun | Ontumusanuu OuzHec The Optimization of Yununenok FOmus FOpneBHa, 3unuax Enena

AnekceeBuu

IPOILIECCOB Ha
HPENPUATHH JETKOH
MPOMBIIIJIEHHOCTH

Business Processes of the
Consumer Goods
Enterprise

JI.COIIMOJI.H., podheccop
Kadenpsl o01Iero u
CTPATCTUYCCKOro MCHEIPKMCHTA

BiagumupoBHa, ctapmmii
npenojaBaTensb Kadeapsl
00II1ero U CTPaTernuecKoro
MCHEIDKMEHTA
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33. | Ky3pmuna Paspabotka The Development of a ymkusa Muxani bespykoBa Haramnus
Amnacracus MapkeTuHroBou crpateruu | Company's Marketing AnekcanipoBudy, J1.3.H., AJnekceeBHa, MPUTIIAIICHHBIN
AHJIpeeBHa KOMITAaHHH Strategy npodeccop kadeapol npernoiaBaresib Kaheapl

MapKETHHTa MapKETHHIa

34. | JlazapeB AHTOH Onrumu3zanus npoueccoB | The Optimization of the | Cadponosa Kcenuns Onerosna,

AnekceeBud nepeMeIeHus rpy30B B Cargo Movement K.3.H., IOIIEHT Kadeapsl 0011ero
JOTHCTHYECKO# KoMmanuu | Processes in a Logistics | u cTpaTern4eckoro
Company MEHEHDKMEHTA

35. | Jlazopenko CoBpeMeHHbIE MOJICITH U Modern Models and AprtembeBa MapuHa
Amnacracus Metoabl B3auMozeiicteusa | Methods of Interaction BukTopoBHa, K.3.H., JOIEHT
AJleKcaHApOBHA | C KJIMCHTaMH U with Customers and Kadeapbl MApPKETUHTA

NOTPEOUTEISIMH Consumers

36. | Jlucun Aprém Hcnonp3oBanue Using the Artificial Ca¢ponosa Kcenus OneroBna,

MuxaitioBuy UCKYCCTBEHHOTO Intelligence in Business | k.3.H., go1ieHT Kadeapsl 001Iero
UHTEJJIeKTa TpH aHaimu3e | Process Analysis ¥ CTPATErHYeCKOTr0O
OM3HEC-TIPOIIECCOB MEHEHKMEHTA

37. | JloOypeBa [Tpumenenue The Application of ®omenkos [lenuc
Amnacracus MHHOBAIMOHHBIX Innovative Marketing AJeKcaHAPOBUY, K.?.H., JOIEHT
ITerpoBHa MapKETUHTOBBIX Tools in the Restaurant Ka(eapsl MapKETUHTa

UHCTPYMEHTOB B Business
pecTopaHHOM Ou3Hece

38. | Jly3una CoBpeMeHHbIE TPEHIBI U Contemporary Trends MkxkpteiusiH ['epacum AMupoBuHHY,
Amnacracus METO/IbI O0Y4CHHS and Methods of Training | a.m.H., mpodeccop kadeaps
Hukonaesna nepconana IT-chepsl IT Personnel OpTraHMU3aILMOHHOM IICUXO0JIOTUU

39. | Maxkogeii Crenan | Pa3zpaboTka KOHIIENIHH Development of the HazapoB Muxawnn ['eHHapeBHY,
AnekceeBud npoaykToB MKC nHa Concept of Individual K.3.H., IOLIEHT Kadeapsl

OCHOBE MOJIEITN Housing Construction BEHUYPHOTO MEHE/DKMEHTA
pereHepaTUBHOMN Products Based on the

3KOHOMUKHU B Poccun

Regenerative Economy
Model in Russia
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40. | Mankyun Maiikn | Poas kontenT-mapkerunra | The Role of Content [ymkua Muxani bespykora Hartamms
B TIOBBIIICHUH Marketing in Increasing | AnekcanapoBud, J1.3.H., AJnekceeBHa, IPUTIIALICHHBIH
y3HaBaeMOCTH OpeHja Brand Awareness npodeccop kadeapol npernoiaBaresib Kaheapl
MapKETHHTa MapKETHHIa
41. | Masos Banepuit | ITyru Bueapenus ruokux | Ways to Implement HazapoB Muxaun I'ennanbeBuy, | Cumopos Jmutpuit
HOpbeBuu meronoioruii B mpoekTsl U | Agile Methodologies in | x.3.H., 1oueHT Kadeapb BukropoBuu, crapmmii
OLIEHKAa UX Projects and Assess Their | BeHuypHOro MEHEI)KMEHTA npemnoaBareib Kaeapbl
3¢ (HEKTHBHOCTH Effectiveness BEHYYPHOT'O MEHE/DKMEHTA
42. | MaJpllkuHa VYupasnenue npoayktom B | Product Management in | Hazapos Muxawun ['ennagpeBud, | CumopoB JIMuTpuii
JHuana cdepe BreyaTICHUHA the Impression Industry | k.3.H., TOLEHT Kadeapbl BukropoBud, crapmmii
AJekcaHapoBHa BEHUYYPHOT'O MEHEKMEHTA npenoaBareib Kageapbl
BEHYYPHOTO MCHEDKMEHTA
43. | MaptbeiHOBa Kak poccuiickue How Russian Marketers | Anekcanaposckuii Cepreit
[Tonmua MapkeToJiord nonbsytorcest | Use Artificial BrnagumupoBud, K.3.H., JOIEHT
AnjipeeBHa UHCTPYMEHTaMH Intelligence Tools Kadeapsl MapKETHHTA
HCKYCCTBEHHOTO
WHTEJUICKTA
44. | MabmypxxoHoBa | MHCTpyMeHTHI Tools for Promoting AprtembeBa Mapuna
baxopa TIPOJIBHKCHHS Educational Products BuktopoBHa, K.3.H., TIOIEHT
XoHnaMup Ku3u | o0Opa3oBaTeNbHbIX Kadenpsl MapKeTHHTa
POJTYKTOB
45. | MenoBapoBa Pa3Butne 6aHKOBCKOTO The Development of a byrpromoBa Hanexna
Csernana npeutokenust komnanuu | Sber Banking Offer for HukonaeBHa, K.3.H., JOIIEHT
EBrenbeBHa Coep nns xade u Cafes and Restaurants Ka(eapbl BEHUYPHOTO
pecTopaHoOB MEHEPKMEHTA
46. | MutpodaHnoB AHanu3 BIUSHUA The Analysis of the HazapoB Muxaun I'ennagseBuy, | [lumonoBa CBetiiana
Muxaun KIIMEHTCKUX JaHHBIX Ha Impact of Customer Data | k.3.H., TOIIEHT Kadeapbl AJnexkcaHaApoBHA, CTapIINl
BsiuecnaBoBuu pa3paboTky mpoaykToBbix | on the Development of BEHYYPHOTO MEHEJKMEHTA mpernoiaBaTelb kKadeapsl

pELICHUI U yBEIINYEHNE
IIPOJIaXK

Product Solutions and
Increasing Sales

BCHYYPHOI'O MCHEPKMCHTA
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47. | Mopo3oBa Moens npuBIeYeHUS Model for Acquisition of | Mcaesa Oxcana MuxaiiioBHa,
Kcenus BBICOKOTIOTCHIIUAIBHOM High-potential Youth to | x.m.H., goueHT Kadeapbt
AnnpeeBHa MOJIOZIeKHU B opranuzanuio | I T-company OpraHU3alMOHHON IICHUXO0JIOTUU
Ha npumepe IT-koMnanuu
48. | Myp3akaeBa HccnenoBanue ponu Research on the Role of a | Apriomna Exarepuna
Exatepuna JUYHOTO OpeHna B Personal Brand in BanepreBHa, K.3.H., IOIICHT
[TaBnoBHa HPOJBI)KEHUN TIPOJYKTA Promoting a Product on | kadexpbl MapkeTHHra
Ha POCCUIICKOM PBIHKE the Russian Market
49. | HoBukoBa [TponBuxeHue yciyr ¢ Services Promotion Mymkua Muxann ApxenoBckuii UIropb
VYibsHa MIOMOIIBIO CPEICTB Using Digital Marketing | AnexcanapoBud, 1.3.H., BanentuHoBHY,
AHTOHOBHA (G pOBOro MapKETHHTA npodeccop kadenpsl HPUTIIaICHHBINA
MapKeTHHTa npenoiaBaTeib Kadeapbl
MapKETHHTa
50. | [Mamamapuyk Bnustaue cencopHOro The Impact of Sensory Aptrommna Exatepuna
Exarepuna MapKETHUHIa Ha Marketing on the BaneprseBHa, k.3.H., TOIIEHT
PycnanoBna BOCTIPHSITHE JINYHOTO Perception of a Personal | xadenpsr mapkeTHHTa
Openya Brand
51. | lununenko MapkeTuHr roposa Ha City Marketing on the HlymkuH Muxann ApxxeHoBckuii ropb
TarbsHa npumepe HikHero Example of Nizhny AnexcaHapoBuy, 1.3.H., BanentunoBuy,
JMuTpueBHa Hosropona Novgorod npodeccop kadenpsl MIPUTJIAIIEHHBIN
MapKEeTHHTa npenoaaBaTeib Kadeapbl
MapKETHHTa
52. | IInexanoBa HacraBuuyectBo B pabore | Mentoring in Working CapunoBa Ceetnana lOpbeBHa,
Anekcanzpa C MOJIOABIMU with Young Managers of | k.m.H., gomeHT kadeapb
CepreeBna pykoBoautensmu [T the IT Company First OpTaHU3aIMOHHON TICHXOJIOTHU
xomnanuu [lepsbiiit BUT BIT
53. | [lommBanoB Erop | Pa3paboTka ymydmennii The Development of HazapoB Muxawn ['ennagseBud, | [lmmoHoBa CBeTiiana
Cepreesuu st mpoaykra CX- Improvements for the K.3.H., IOICHT Kadeapsl AunexcaHpoBHa, CTapIIni
npaktukyma ot Coep CX-workshop Product BEHYYPHOTO MEHEKMEHTA nperoiaBaTelb Kadeapsl
YHuBepcurera from Sher University BEHUYPHOTO MEHEJKMEHTA
54. | Tlotexuna Anena | AHaJIH3 POCCHHCKOTO Analysis of the Russian | Cadponosa Kcennst OnerosHa,

JImMutpueBHa

pPBIHKA MapKEeTIJICHCOB:

Marketplaces: Business

K.J.H., TOLIEHT Kadeapsl 0011ero
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Ou3Hec-MOoIelb U
0Cc00EHHOCTH paboTHI

Model and Operating
Features

" CTPATCTUYCCKOI'O
MCHCIXKMCHTA

55. | PoBmienoBa N3ydenue cBsI3u MexIy Studying the Connection | HazapoB Muxawi I'ennansesuy, | [TumonoBa CBetiiana
Mapus Mepamu rocynapctseHHor | Between Government K.3.H., JIOIICHT Kadeapsl AnexcaHapoBHa, cTaplInii
[lakupoBHa HOJJICP)KKY U cTparerueid | Support Measures and BEHYYPHOT'O MEHEIKMEHTA npenoaaBaTeib Kadeapbl

paszButus Masioro 6usneca | Small Business BEHUYPHOT'O MEHEJKMEHTA
Development Strategy

56. | PynomeroB Crparerus u nytu Strategy and Hazapos Muxaun ['ennanseBuy, | Kapios Anekceit
Crenan pa3BuTHs OM3HECA Development Paths for K.3.H., JIOLEHT Kadeapbl BaaumoBud, purianieHHbIn
CepreeBu4 OakajeiHOro the Grocery Business in a | BeH4UypHOTr0 MEHEKMEHTA npenoiaBaTeib Kadeapbl

HAIpaBJICHUS B PETHOHE Region BEHYYPHOT'O MEHEIKMEHTA
57. | CapHaBckwuii Co3nanue 1 BEIBOJ HA Creating and Launching | HazapoB Muxaun ['ennanpeBuy, | [lumonoBa CBeTiiana
Anrton OneroBud | peIHOK ITPOAYKTA - a Product - Promis K.3.H., IOLEHT Kadeapbl AnexcaHpoBHa, CTapIINi
Y4eOHbIN HEHTP Studying Center BEHUYYPHOT'O MEHEIKMEHTA npenoaBareib Kadeapobl
Kommanuu [Ipomuc BEHYYPHOT'O MEHEKMEHTA
58. | Caynun Anapeit | Llennoctheie opuentamuu | Value Orientations in the | CaBunoBa Ceetnana FOpbeBHa,
Annpeesud B Kapbepe CTYJACHTOB- Career of Management K.I.H., IOIIEHT Kadeapsl
MEHEKEPOB Students OpraHU3alMOHHON NICUXOJOTHH

59. | Cemrok Mapk Pa3pabotka crparerun The Development of a Hazapos Muxawn I'eananseBuy, | [TumonoBa CBeriana

PomanoBuu NPOJBUKEHUSA Promotion Strategy for K.3.H., JIOLUEHT Kadeapbl AJleKCaHIpOBHA, CTapIIUi
mapketiierica Kommak the Marketplace Kolpak | BeHuypHOTro MeHeKMEHTA npenojaBaTenb kadeaps
xomnanuu AO "Tlpomuc" | by Promis JSC BEHYYPHOI'O MEHEPKMEHTA

60. | CmupHOBa AHanu3 peIHKa The Analysis of the Cadponosa Kcenus Onerosna,

Enusasera uHdopmaronHbIX cucteM | Business Information K.3.H., JIOLEHT KadeIpbl 0011ero
AnspeeBHa it 6usHeca B Poccun: Systems Market in U CTPATErHYeCcKOro

TEKYIEe COCTOSIHUE, Russia: Current State, MEHEIKMEHTA

TPEHIBI ¥ TIEPCIIEKTUBBI Trends and Import

UMIIOPTO3aMENICHUS Substitution Prospects

61. | CoiiHoBa [MpodeccnonanbHO Professionally Important | MkpTterusia ['epacum AmupoBud,
Kpucruna Ba)KHbIE KaYeCcTBa Qualities of a Manager J.ILH., Ipodeccop Kadeapsl
SIpocnaBoBHa PYKOBOJTUTEIS OpTraHU3aIMOHHON TICHXOJIOTHH
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62. | Comuues SIkoB Onrumuzanus Ou3Hec- Optimisation of Business | I'amonosa Onbra CepreesHa,
Annpeesud IPOLIECCOB C Processes with Lean K.3.H., JIOICHT Kadeapsl 001ero
ucrons3oBanueM Lean- Management ¥ CTPATETHYECKOTO
MEHE/DKMEHTA MEHEPKMEHTA
63. | Criupun Pa3zpaboTtka ctpaTerun The Development of a Hazapos Muxaun I'ennanbeBuy, | Koznmosa Mpuna
Jmutpuit BBIBOJIa HOBOTO mpoaykTa | New Product Launch K.3.H., IOIICHT Kageapsl CraHucnaBoBHa, CTapIIUi
CepreeBuu Strategy BEHYYPHOT'O MEHEIKMEHTA npenoaaBaTeib Kadeapbl
BEHYYPHOTO MCHEDKMEHTA
64. | CrenenHoBa Pa3zpaboTka cucremsl The Development of Hazapos Muxaun I'ennanbeBuy, | Copouknn Muxaunn
Jlnnmana METPHUK HA MPESATPUATHH Metrics System in the K.3.H., JOUEHT Kadeapbl AJeKCaHIpOBHY,
[TaBnoBHa Enterprise BEHYYPHOT'O MEHEKMEHTA HPUTIIaICHHBINA
nperoaaBareis kKadeaps
BEHYYPHOT'O MEHEIKMEHTA
65. | CrpebkoBa OnTtumu3zanus 3arpar Ha Promotional Cost AptembeBa Mapuna
Enuzasera IPOJIBHKCHHE Optimization BukTopoBHa, K.3.H., TOLEHT
PomaHOoBHa KageIpbl MapKETHHTA
66. | Cysuxwuit Jlanuun | Ilpumenenue The Use of Product Hazapos Muxaun I'enHagseBny,
BanepreBuu poayKTOBBIX MeTpuk aist | Metrics for Managing K.3.H., JIOIICHT Kadeapsl
yIIpaBJICHUS U and Optimizing BEHUYPHOT'O MEHEIKMEHTA
ONITHMHU3AIHH Marketing Campaigns on
MapKETHHTOBBIX Marketplaces
KaMIIaHUH Ha
MapKeTIencax
67. | TapankoBa Awnamus adppextuHoctn | Analysis of the AprembeBa MapuHa
Exartepuna U(PPOBBIX Effectiveness of Digital | BuktopoBHa, K.3.H., TOLEHT
AnekceeBHa MapKETUHTOBBIX Marketing Strategies for | kadenps MmapkeTnHTa
CTpaTerui st Promoting VR/AR
npoasmkeHus VR/AR Reality Products
IPOJYKTOB
68. | Tenuxun WHTEpHET MapKETHHT . Effective Internet ymkna Muxann Epwmos JIMutpuii
Maxcum WHCTpYMEHTHI TSt Marketing Campaign AnekcaHapoBwd, 1.3.H., EBrenbeBuy, npuriameHHbIiA
CepreeBuu MTOBBIIICHUS
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a3 exTuBHOCTH
PEKJIIAaMHOM KaMITaHUH B
KPEAaTUBHBIX HHIYCTPHUSIX

Management in Creative
Industries

npodeccop kadeapol
MapKeTHHTa

npenoaaBarens Kadeapbl
MapKeTHUHTa

69. | TecanoBckas Ocobennoctu motuBau | Motivational Features of | Mkpterusia ['epacum AmupoBud,
Anna Auapeesra | creruanuctoB UT-chepsr | IT Specialists J.11.H., podeccop Kadeapbl
OpPraHu3alMOHHON MICUXOJIOTUU
70. | Tpame3nukoBa OnruMu3zanus OusHec- The Optimization of Yunumnenok FOmus FOpbeBHa, 3unyak Ejiena
Enu3zaBera IPOLIECCOB Ha Business Processes of the | x.commoin.H., nmpogeccop BragumupoBHa, crapiimi
IOpbeBHa NpeANPUITHI Enterprise kadenpsl obmiero u npernoiaBareib Kapeapbl
CTPATETUYECKOTO MEHEDKMEHTA | OOILEro M CTPaTernIecKoro
MEHE/DKMEHTA
71. | Tpopumona BeiBos HOBorO ipoaykta | Go-To-Market Strategy | @omenkos [lenuc
Omnpra lBaHoBHa | Ha PBIHOK Development AJnexcaHapoBHy, K.3.H., JOICHT
Kadeapsl MapKeTUHTra
72. | TpycoB Kupumn IIpoayKTOBBIN TOAXOM K Product Approach to Hazapos Muxaun I'ennanpeBuy, | Cunopos JImutpuit
JMuTpreBHY BBICIIIEMY 0Opa30BaHHIO: Higher Education: K.3.H., IOLEHT KadeIpbl BukropoBuy, crapmmii
BBIIYCKHUKH Kak npoaykT | Graduates as a Product of | BeHuypHOro MEeHePKMEHTA npenojaBareib Kadeapbl
BY30B Higher Education BEHUYPHOT'O MEHEJKMEHTA
Institutions
73. | TroneneBa AHHa | AHaJIM3 KOHTEHT- Analysis of Content AptrommHa Exarepuna
AnekceeBHa mapketuHra B Telegram: Marketing on Telegram: | BanepbeBHa, K.3.H., TOIEHT
KaK TICHXOJIOTH MOTYT How Psychologists Can | kadenpbl MapkeTHHTa
CO3/1aBaTh IICHHBIHI Create Valuable Content
KOHTEHT JIsl TeHepaluu to Generate Leads
JIM]IOB
74. | ®upcros AHanuTHYecKue Marketing Analytics HlymkuH Muxann EpmoB JImutpuii
Apremuii MHCTPYMEHTHI MapkeTunra | Instruments AnlekcaHipoBuy, 11.3.H., EBrenbeBuy, npuriiameHHbIN
AnekcanapoBuy npogeccop kadeapsl npernoiaBaTens Kapeapsl
MapKeTHHTa MapKeTHHTa
75. | XpamoBa Ynbsna | Komanauerii koyunnr kak | Team Coaching as a Tool | [Tmatonosa FOnust AnapeeBHa,

EBrenneBHa

UHCTPYMEHT IOBBIIIICHUS
2 (hHeKTUBHOCTH

to Improve the
Effectiveness of

K.(}.H. TOo1IeHT Kadeapbl
BEHYYPHOTO MEHEDKMEHTA
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KOMMYHHKAIIM1 B KOMaH/IE
IIPOEKTa MOJIOACKHOU
OpraHu3aluu

Communication in a
Youth Organization
Project Team

76. | Xpsen Pa3pabotka komaHHOM Development of a Team | Bacunbesa Enena HukonaeHa,
Anexcanup UTPBI KaK HHCTPYMEHTA Game as a Tool to K.ILH., TOUCHT Kadeapsl
Bukroposuu MOBBIIIIEHUS JIOSITLHOCTH Increase the Loyalty of OpTraHU3aIMOHHON TICUXOJIOTUU
COTPYAHHUKOB KOMITAHUHT Employees of the
"Motopaerais " (T. Company "Motordetal”
Koctpoma) (Kostroma)
77. | Uekmapes MoenupoBaHue u Modelling and Complex | I'anonosa Onbra CepreeBHa,
Januuin KOMILIEKCHBIN aHAIU3 Analysis of Enterprise K.D.H., IOLIEHT Kadeapbl 00IIero
BnaagucnaBoBuu | GU3HEC-TIPOLIECCOB Business Processes U CTPATErUYECKOr0
e IIPHUSITUSI MEHE/DKMEHTA
78. | UekymkuHa [MponBmwxenne Hixnero Nizhny Novgorod HlymkuH Muxann ApxeHoBckuii ropb
Hapbst Hogropoaa ¢ noMo1pto Promotion Using Event AJlekcaHIpoBUY, 1.3.H., BanentunoBuuy,
JlenucoBHa cooObITuiiHOTO Mapketunra | Marketing npodeccop Kapeaps IIPUTIIALICHHBIN
MapKEeTHHTa npenoaBaTeib Kadeapbl
MapKETHHTa
79. | YepémyxuHa Kommbronutu-mapketuar | Community Marketing as | ®omenkos Jlenuc
Amnacracus KaK HHCTPYMEHT a Brand Promotion Tool | AnekcanapoBud, K.3.H., JOIEHT
AnekceeBHa NPOJIBMKEHHSI OpeHIa Kagenpbl MapKETHHTa
80. | Yomymes O¢pdexTrBHOCTD Effectiveness of I'anmonosa Omnera CepreeBHa,
Temupnan CTpaTeruu Diversification Strategy | x.3.H., o1eHT Kadeapbl 001Iero
JTMBepcU(UKAIINH B in Entrepreneurial ¥ CTPATETHYECKOTO
NpeIIPUHIMATENbCKON Activity MEHEKMEHTA
JeATENILHOCTH
81. | lleBuenko FOpwuit | Bnusiaue pexonctpykimu | The Impact of Heritage HazapoB Muxann ['ennagseud, | Cugopos Jmutpuit

BacunbeBuu

00BEKTOB HacleIus Ha
pa3BuTHE OM3HECa U
HKOHOMUYECKYIO
AKTHUBHOCTH B TOPOJICKOU

cpene

Site Renovation on
Business Development
and Economic Activity in
Urban Environments

K.3.H., IOLIEHT Kadeapsl
BCHYYPHOI'O MECHEI>KMCHTA

Bukroposuu, crapiumii
npenojaBaTenb Kadeapsl
BEHUYPHOI'O MEHEIKMEHTA
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82. | lllymuiioBa [ToBbIICHNE Improving the [TnaTtonoa FOnus AnnpeeBHa,
Anenuna 3P PEKTUBHOCTH Effectiveness of Alfa K.(h.H. ToLeHT Kadeapbl
AnekceeBHa WHCTPYMEHTOB Pa3BUTHUS Bank's HR Brand BEHUYPHOT'O MEHEKMEHTA
HR-openna AO “Anbda- | Development Tools in
BaHk” B MOJOAEKHOM the Youth Segment
CerMEHTe
83. | S3oBckux VYnpasieHue npoaykTom Product Management HazapoB Muxaun ['ennaabeBud, | Copoukud Muxauin
Maxkcum Ha OCHOBE METPUK Based on Metrics K.3.H., JOLUEHT Kadeapbl AnexcaHapoBuy,
AnekcanapoBuy BEHUYPHOT'O MEHEKMEHTA NPUTJIAIIICHHBIA
nperoaaBareis kKadeapsl
BEHUYYPHOT'O MEHEIKMEHTA
84. | SIlxynuna Posb muunOTO OpeHna The Role of the Aptrommna Exarepuna
AHrenanHa undmoencepa B kourent- | Influencer's Personal BanepreBHa, K.3.H., JOLIEHT
BnanumuposHa MapKeTHuHTe OpeHna B Brand in Brand Content | kadenpbsl MapkeTHHTa

COLIMAJIBHBIX CCTAX

Marketing on Social
Media
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